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CTtatbs noceslleHa metoauke «/poeanb-
Hasi UNno3uns crnpocay, KoTopasi No3BossA-
€T YCUMUTb KOHKYPEHTHOE MPENMYLLECTBO
npeanpuaTUA PO3HUYHOW TOProBnun. Tak-
Xe B paboTe MponucbIBalTCst 30M10Tble
npaBsuna BM3yarnibHOro MepyaHaanauHra.
[aetcsa onpeneneHne metogukmn «Vinnto-
3usi cnpocay», hOPMyNUPYTCS YCNoBUS
ee (OyHKLUMOHNPOBAHWUS, 1 ONpeaenseTcs
rmaBHasi rMnoTesa CyLlecTBOBaHUS [aH-
Horo meTtopa. Kpome Toro, npvsoguTcst
onpegeneHne MeToauKu naeanbHoOwn
UNMI3nN cnpoca u onucbiBaloTcs ee
[OONONHUTENBHbIE YCNoBUst. Takke Nponu-
cbiBaloTCs npeumyliecTBa «MaeanbHom
WNI3nm cnpoca.

Knroueenie cniosa: susyarbHbIl MepyaH-
dall3uHe, 30/10mble rpasura 8u3syanbHO20
MmepyaHOaliauHea, «Mnn3us crpoca,
«WOeanbHas unmo3us crpocas.
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PERFECT DEMAND ILLUSION

The article is devoted to technique «Per-
fect demand illusion», which allows to
strengthen the competitive advantage
of retailers. Also in the paper spells out
the golden rules of visual merchandising.
The definition of the method «Demand
illusion», formulated the conditions of its
functioning, and is determined by the main
hypothesis of the existence of this method.
Furthermore, given the definition of the
«Perfect demand illusion», and describes
its additional conditions. Also spells out
the advantages of the «Perfect demand
illusiony», before the «Demand illusion».

Keywords: visual merchandising, golden
rules of the visual merchandising, «De-
mand lllusion», «Perfect Demand Illu-
sion».
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Ha cerognamumii AeHp BU3yaJdbHBIN MepyaHIAH3UHT BKIIIOYaeT B ceds BO-
CEeMb 30JI0THIX IIPaBUIL:

[IpaBwito 1. Brienenue ToBapa Ha ()OHE €r0 OKPYKEHHS.

[TpaBuito 2. I'maBHBIE TOBApH! YCTAHABIMBAIOTCS HA YPOBHE IV1a3.

ITpasuno 3. PaznooOpaszue pamayer.

[Ipasuno 4. I'pynmnoBas BeIKJIaKA.

[paswito 5. [IpopunsHOCTE — penienue!

[IpaBuio 6. Heckompko TIpeIMETOB CO3AIOT aKIIEHT, a COTHS — MaHuKy! [3]

IIpaBuno 7. MeprBas 30Ha.

[pasuiio 8. 2/3. [4]

Hcnonp3oBanue 3TUX MpaBUIT MO3BOJISIET CKOHIIEHTPUPOBATh BHUMAHUE T10-
KyTIaTesIst Ha OTIPEACICHHBIX TOBAPAX.

HecomuenHo, crmoco0bl, pacCMOTPEHHBIE B TIPABHIIAX, JOTOIHSAINCD IS J10-
CTHXeHHs Hammy4diero sgdekra. OHU CMOIIIN 3apPEKOMEH/IOBaTh ce0sl U CTalll
KIIACCHUECKUMU TTPUMEPAaMH B 00JIaCTH BU3YaJIbHOTO MEpYaHIad3HHTa.

B nanHO# cTarbe IPOBOIUTCS yCOBEPILIEHCTBOBaHUE METOAUKU «Mmo3ust
CIpocay, KOTopasi BXOAUT B IIEPBOE MPABMIIO BU3yaJIbHOTO MEpUYaH Iaifi3uHTa.

Jannas npoOniema siBISIeTCS aKTyajbHOM, T.K. B MPOLIECCE HCCIETOBAHUS
JTAHHOTO METOJ1a, OBUTM BBISIBICHBI TPYJHOCTH CBSI3aHHBIC C BOCIIPHSATHEM Iie-
JIOCTHOH BBIKIIAJIKH, U HIMEHHO yCOBEPIICHCTBOBAHHIE JAHHOTO CIIOC00a, IpHBe-
JIeT K YIy4IICHUIO PE3yJIbTaTOB.

Hanum onpenenenue metonuku «Mmo3us crpocay.

Meronnka «Mimtro3ust cripocay — crocod co3JaHus y MoTpeOnTENs OmLyIIe-
HUSI CIIPOCa Ha IIETIEBOM TOBAp 3a CUET UCKYCCTBEHHOTO CHIDKCHUSI 00beMa Mpo-
JIyKTOB TOW € POAYKTOBOM I'PYIIIIBL.

Jomyctum, cylecTByeT ToBap, KOTOpbIii HeoO0xoanmo nponars. Haszosem Ta-
KOW TOBap LeneBbIM. [l npuMeHeHus MeToaukH “Uiumo3us cpoca’ TOMKHBI
BBINOTHATHCS PEKOMEHAAINH, YKa3aHHBIE B IEPBOM ITPABIIIC BU3yaJIbHOTO MEp-
YaHJIai3uHTa, TO €CTh: IIeJICBOI TOBAp JOJDKECH PACIONaraThCs Ha OJHOM YPOBHE
¢ octanbubiMH SKU, He MODKEH HaXOAWTHCS B “CIIETON 30HE”, AOIKEH OBITH
BH3YyaJIbHO KOHKYPEHTOCIIOCOOCH (1IBET, IM3aiiH yIIaKOBKU OcBeneHne). Konky-
pupytomue SKU nomxaer umetsh 100% 3armoaHEeHHbIN TOBapHbIH AUCTIIEH. [2]

Kpome Toro, chopmysupoBansl ocHoBHBbIe ycioBust (H1-H7) anst hyHkim-
OHUPOBaHMS METOAWKHU. JIsl MOATBEpXkJIeHNST pabOTOCHOCOOHOCTH METOIMKH
611 chopmynmpoBana rumoresa HO.

I'maBnast runoresa (HO):

Enuauyneil motpedbutens npeamnouTeT Ty ToBapHyro mosutinto (SKU) , ko-
TOpast UMeeT yrTyOleHHBIH (IHCHHT C MEHBIINM KOJIMYECTBOM YITAKOBOK, YTO
JEMOHCTPHUPYET BBICOKUI CIIPOC CO CTOPOHBI APYTHX MOKyHarenell B OTIINYKE OT
SKU, nmeromux TpaaunoHHEIN (efiCHHT Ha ToBapHOM muctiiee. [1]

Yenosusa (H1-H7):

H1: HeGonpInas rieHoBas nuddepeHipanys Koukypupyrommx SKU;

H2: ennHOBpEeMEHHO MOXET MPUMEHSATHCS TONBKO K OJHOM BBIKJIAIKE B TO-
BapHOM rpymIie;

H3: toBapnas rpynma gomkHa uMeTh 100% 3amONHEHHOCTH BBIKIAAKH (32
HCKJIIOUCHHEM BBIKJIAJIKU TOBapa, K KOTOPOMY MIPUMEHEHa METOIUKA);

H4: B ToBapHOIi TpymIie HE JOIDKHO OBITH CHIIBHOTO OpeH/I-JINepa;

H5: obmas Bu3yanbHast IPUBIIEKATEITFHOCTh M aKKyPaTHOCTh TOBApHOH BEI-
KJIQJIKU CIIOCOOCTBYET yCIeNHOMY (DYHKIITHOHMPOBAHUIO METOIUKH;

H6: mpu npuMeHeHNN METOIMKH K TOBapy CO CKHJKOH Yy MOTpeOuTeNs He
JIOJDKHO BO3HUKATh HETaTUBHBIX acCOIMAIMK (IPOCPOYCHHBIC / HEKAaYECTBEH-
HBIC TOBapHEI);

H7: ToBap MpuHAJICKUT K TOW MPOJYKTOBOM KaTeropuu/moKareropuu, Ko-
TOpast OyJIeT UIMETh OOJIBIIUI CIIPOC TIPH MPUMEHEHUH METOIUKH.

[pumep Metonuku «Mmmo3us cupoca» NpencTaBlIeH HAa pPUCYHKE 1.
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OKoHOMMKa

Puc. 1. Metonuka «Hii1ro3us cnpocay

Puc. 2. Metonuka «eanbHast HIUIIO3USI CIIPOCA»

Pe3ynbraThl KOTMYECTBEHHOTO OII-
poca TOKa3aju, YTO OCHOBHOW TpO-
OJIeMOW JTaHHOM METOIUKH SIBIISICTCS
ee dYpe3MepHas «HUCKYCCTBEHHOCTBHY,
T.e. 9acTh PECHOHJCHTOB MpHIIA K
BBIBOJIY, YTO BO3MOXKHO COTPYIHUKH
MarasuHa HaMEPCHHO PaCIIOIOKILTH
TOBap TaKUM O00pPa3OM.

Metonuka «MneanpHass HILTIO3US
crpoca» — Croco0 Co3maHus y TOT-
pebuTens OUIyIICHUs CIpoca Ha Iie-
JIEBOH TOBap 3a CYET MCKYCCTBEHHOTO
CHIDKCHHS O0BeMa TIPOAYKTOB TOM
JKEe TPOMYKTOBOW TPYIIBI, a TaKKe
3a CUCT OMpPEACICHHON aKIH C COOT-
BercTBytommuM POS snemenToM s
BBIJICJICHHS HYXXHOTO TIPOAYyKTa Ha
(doHe npyrux.

U3 aToro criemyer, 94To s JaHHOM
METOWKH TIOAXOMST 0a30BBIE YCIIO-
Bug H1-H7, Tarxoke crienyer BBIICINUTh
JIOTIOTHUTENIbHOE yciioBue HE.

HS8: na neneBoil ToBap ocyuect-
BIISieTCA aKkmusA ¢ pasmemeHueMm POS
aIIeMEeHTa — BoOJIepa U CIICIHaIbHOTO
[IEHHUKA.

Jst 1aHHOM METONMKH pPEKOMEH-
IyeTcsl IPUMEHATH akmuio Tuna «To-

Bap Heaenm». BeIroga coCTOUT B TOM,
YTO Mara3wHy HC HYXXHO CHHXXAaTh
[ICHY, 1 MBI MMEEM TOYHO TaKOH JKe
TOBap, HO TOJIEKO B IPyTOM OopmIIe-
HHH.

Meroauka «MneanpHas WILTIO-
3Usl CIIpOCa» MpPEACTaBICHA Ha PU-
CyHKeE 2.

CyTb COCTOWT B TOM, UTO OOBIYHBIN
LEHHUK 3aMEHSCTCS IECHHUKOM IS
AKIUI TIPU TOM JKE€ CTOMMOCTH TOBapa,
9TO M OBUIa paHbIIe, a TaKke 100aB-
JsieTcst BOOJIep € COOTBETCTBYIOIIUM
HazBanueM akiuu. COBOKYITHOCTh
9TUX 3JIEMEHTOB MMO3BOJISIET U30aBUT-
s OT AP PeKTa KHCKYCCTBEHHOCTHY, H
y TOKyHaTelsis CO37acTCsl OLIYIICHNE,
YTO TOBAp pa30oUPaArOT UMCHHO 3a CUCT
aKIUH, TI0 ’TOMY METOJIMKA U Ha3bIBa-
eTCS «UACaTbHON.

B 3akmgroueHnM MOKHO CKas3arh,
YTO JAHHBIA METOJ MPUMEHUM TIpaK-
THYCCKU IS JIFOOOW  TIPOIYKITHH,
WMEIOMIEeH CTPYKTYPHPOBAHHYIO BBI-
KIAAKy. A TaKke TIaBHBIM IITIOCOM
SIBIISIETCS TO, YTO Mara3swH He HeCeT
HUKAaKAX PACXOJOB Ha OCYIIECTBIIC-
HHUE DTOM aKIUH.

OkoHomMmuka, CtaTuctuka nu UHcpopmatuka

B wurore MOXHO czaenaTh BBIBOA,
YTO YETKOE BBITIOIHEHUE OMHCAHHBIX
JNeHCcTBUI MOMOXKET MarasuHy peau-
30BBIBaTh OOJIBIIIEE KOJIMYECTBO TOBA-
pa ¢ MEHBIINMHU PacXOAAMH.
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