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B ctaTbe npuBegeH npakTU4eckuin npumep
npUMeHeHnsa TexHonornn 6eHymapkuHra.
O6bekTOM MccneaoBaHust BelbpaH marasuH
MoaHon oaexabl OO0 «3ny aHa M XeHHec
aHA Maypuuy, pacnonoxeHHbivi B TL, «Mane-
pes» r. KpacHogap. Hennes & Mauritz. Lienbto
[aHHON cTaTby ABNSETCA onpeferieHne Ha-
UAYYLINX NyTEN pa3BUTUS Mara3mHa MOLHOMN
O6peHpoBor ogexabl Hennes & Mauritz Ha
ocHoBe BeHYMapKMHIOBbIX TexHonorui. Ha
6a3e NpoBeAeHHbIX MapKETUHIOBBIX MCCINEno-
BaHWI NPUBOAUTCSH KOMMapaTuBHbIA aHanu3
MONYYEHHbIX AAHHbLIX C Pa3fNYHbIX NO3ULNN.
PesynsraTtom aBTOpPCKOro MccneaoBaHns AB-
nsetca obobLieHe NonyYeHHbIX BbIBOAOB,
pa3paboTka kn4eBbIX (haKTOPOB ycrnexa,
KOTOpble MO3BOMST CMMIaHMPOBaTh YCMEeLLHY0
TOProByto AeATENbHOCTL B Byayluem, onvpa-
SICb Ha JyYLIMIA ONbIT KOHKYPEHTOB.
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BENCHMARKING - PRACTICAL TOOLS
IDENTIFY KEY SUCCESS FACTORS

The article gives a practical example of the
application of benchmarking techniques.
The object of study selected fashion store
Company «HLB & M Hennes & Mauritzy,
located in the shopping center «Gallery»,
Krasnodar. Hennes & Mauritz. The purpose of
this article is to identify the best ways to develop
a fashionable brand clothing store Hennes
& Mauritz on the basis of benchmarking
techniques. On the basis of conducted market
research is a comparative analysis of the
data from different perspectives. The result
of the author’s study is a generalization of the
findings, the development of the key success
factors that will allow to plan a successful
trading activities in the future, based on the
best experience of competitors.
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1. Beenenue

CoBpeMeHHBIE POCCUICKHE YCIOBUS (DOPMHUPYIOT BEICOKO KOHKYPEHT-
HYIO Cpelly BO MHOI'MX OTpPAaciisiX SKOHOMHUYECKOHN AesTebHOCTH. B nanHO
CUTYaIlUH CJIEAYeT He MPOCTO UCTIOIB30BaTh METOJOJIOTHIO CPABHUTEIHLHOTO
aHaJIM3a, Wik OCHYMApKUHTa, BCe 00JIee aKTyaTbHBIM CTAHOBUTCSI IPUMEHCHUE
KOHKYPEHTHO MHTETPAIIHOHHOTO OCHYMAPKUHTA, IIPH KOTOPOM ITPOUCXOIHT
OTKa3 OT CONEPHUYECTBA B TIOJIE3Y COTPYAHUIECTBA, YTO BIIOCIEICTBHNA MOKET
CTaTh JABWXKYIICH CHIION B U3MEHEHUH (DrUI0coduu COBPEMEHHOTO OU3Heca.

IlenHOCTH OEHUMAapKUHTA HE TOJIBKO B TOM, YTO OTIIAAaET HEOOXOIMMOCTh
M300peTaTh HOBBIC MPHUHIUIBI U MEXaHU3MBI (DYHKIIHOHHPOBAHUS OpPTaHU-
3anuu. BHUMaTensHO W3ydas JOCTHKEHHS M OIIHOKH APYTHX MPEANPUSITHN
U OTpaciieii, MOXKHO pa3paboTarh COOCTBEHHYIO MOMIC/b Pa3BUTHS, KOTOPas
OyzieT MakCUMaJIbHO dPPeKTUBHA. BEHUYMapKUHT — 3TO HE TOJBKO MEepe0Bast
TEXHOJIOTHS KOHKYPEHTHOTO aHalIu3a. JTO KOHIICTIHA, MMPEAIOoararomas
pa3BUTHE y KOMITAHUH CTPEMJICHHS K HEMPEPHIBHOMY COBEPIICHCTBOBAHHUIO,
a Tak)Ke caM MPOIECC COBEPUICHCTBOBAHMS. DTO HEMPEPHIBHBIN MOMCK HOBBIX
ujeH, Ux ajianTaius 1 UCI0JIb30BaHue Ha npakTuke [1].

Peanmsyst OeHUMapKETHHTOBBIC TEXHOJIOTHH, CIIEAYET OIMUPATHCS Ha JICTU-
TUMHBIE STHUECKU-TIPU3HAHHBIC JeTIOBBIE HOPMBI IIOMCKA COOTBETCTBYIOMICH
HH(POPMAIUH, YTO MO3BOJIHUT COXPAHHUTD IPY>KECTBCHHBIC KOHTAKTBI U MAPT-
HEPCKHE OTHOILIEHUS B IIUBUJIM30BAHHON KOHKYpEHTHOM cpene [2].

BeHumMapKuHT UMeeT psif CYIIEeCTBCHHBIX OTIIMYHIA 110 CPAaBHEHHIO C KJIac-
CHYECKHMHU METOAaMU KOHKYPEHTHOTO aHaJN3a:

— CHCTEMHOCTb: OEHUMAPKHHT [TPEACTABIIICT COOO0M HE OTIC/IbHOES HAITPaB-
JieHre pabOThl KOHKPETHBIX COTPYIHHKOB, a CHCTEMY (DYHKIIMOHHUPOBAHUS
BCETO MPEIPUATHS;

— HETIPEPBIBHOCTH U IIUKJINIHOCTE;

— OEHUYMApPKUHT OPUEHTUPOBAH HA MOCTOSHHBIA POCT KaueCTBa;

— OCHYMAaPKHHT 00J1aIaeT BRICOKOM MPAKTHUECKON IIPUMEHUMOCTBIO: BECh
poIecc OEHYMapKUHTa OPUCHTUPOBAH HA TONYYCHUE MPAKTHIECKOTO pe-
3yabTaTa — BHEAPSHHUS IIEPEOBOTO ONBITAa KOHKYPEHTOB Ha MPEANPUATHH [3].

Kittouesie akropsl ycnexa (KDOY) 00bIUHO yCTaHABIMBAIOTCS KOMIIA-
HUEH B IIPOIECCE MIAaHUPOBAHUS JESITebHOCTH, IIO9TOMY Ha JaHHOM dTare
MIPOU3BOUTCS OICHKA KJIFOYEBHIX (DAKTOPOB ycriexa Ha OCHOBE BHIOPAHHBIX
ToKa3arenel, B TO BpeMs Kak MPH aHaJH3¢ KOMITAHUU-3TaIOHa TIPOUCXOANUT
unentuduranus KOY Ha 0CHOBE OIICHKH MOJIYYCHHBIX ITOKa3aTeIeH.

B ofmem Buzae cyuiecTByeT 4 BUAa KOMIIAHHMA, KOTOPBIE MOTYT OBITh
BBIOpaHBI B KaueCTBE ATAJOHOB UIsI OCHUMAapKHUHTA: HEIOCPEICTBCHHBIC
KOHKYPEHTHI, JTUJEPHI OTPACIIH, KOMIIAHAH U3 APYTHX OTpaciieil 1 MUPOBBIE
JUEphI (IIPU OMPEICIICHHOM CTCUCHHH 00CTOSTEIBCTB HEKOTOPhIE KATCTOPHU
9TUX KOMIIAHUH MOTYT COBIAarh, TO €CTh HEMOCPEACTBEHHbIE KOHKYPEHThI
MOTYT OBITh JIHIEPAMHU OTPACIH WIIX MHUPOBBIMH JTHCPAMH).

B kxauecTBe 0OBeKTa MCCIEIOBAHMS BHIOpAH Mara3uH MOIHOM OHEKIbI
000 «Biu s3u1 DM Xennec o171 Maypui, pacnionoxennbiil B TL «I anepes»
r. Kpacnonap.

Hennes & Mauritz — 310 0JjHa U3 JIyYIIHX IBEICKAX KOMIIAHUH, KOTOpast
3aHUMAETCsl PO3HUYHOM IpoAakell HELOpPOrMX KaueCTBEHHBIX BEIIEH AJis
MY>KYHH, KEHIIUH U JeTeil. OHa sIBIsSeTCsS CTa0MIBHBIM JHAESPOM MPOAAK U
OTHOCHUTCS K YUCITY HaJEXKHbBIX NPEANPUATUH, 3aHUMAIOIINX CBOIO HUIIY Ha
peiEKe. [ToMIMO OmeX/Ibl, KOMIIAaHHS Pea3yeT KOCMETHYSCKUE CPENICTBA,
00yBb 1 pa3HbIe MOTHBIE aKCECCYapHI.

OCHOBHBIMHU YCTICIIHBIMU KOHKYPEHTaMHM, TAKK€ OCYIIECTBISIOIIMMHI
OCHOBHYIO TOPTrOBYyIO nesiteiabHOCTh B TLI «I"anepes», sBnsirores: Zara, Pull
& Bear, Massimo Dutti, Mango, Reserved, INCITY, O’STIN, New Yorker.




2. Peanu3anusi 6eHYMAPKHHIOBBIX
TeXHOJIOT Uil

Ha nepBom sTarne peannzanuu Tex-
HOJIOTHH OEHUMapKHHIa paccMaTprBa-
JIMCH KITIOUEeBBIe OM3HEC-HU/IeH JaHHOTO
(hopmara OuzHeca.

busHec-koHIENIHS — KOHIENTY-
aJbHOE ONKCaHKHe KII0YeBOW OM3Hec-
nneu, Gpopmara Ou3Heca, KOTOpPHIE
JJAf0T KOMIAaHWU MPEHMYIIECTBO Haj
KoHKypeHTamu. Konnenmust OusHeca
SIBJISIETCA COCTABHOW 4YaCThIO CTpare-
TUU KOMIIAHUM — TOW KIIIOYEBOU HJe-
e, BOKpYI' KOTOpPOH, U AJII KOTOPOH
HOPOOHO MPONHUCHIBAETCS CTPATErHs
NPEeANPUSTHSI.

Bce paccmarpuBaemble KOMITaHUN
B 007acTH TPOAAXHU MOTHOM OIEXKIIbI
HNPUIEPKUBAIOTCS TO3UTHUBHON KOH-
HENIHH, COTIACHO KOTOPOH, OM3HEC
BOCHPUHHUMAETCS KaK OONIEeCTBEH-
HO-TIOJIE3HAS JEATEIBHOCTH, OCY-
MIeCTBIsIEMasl IPU 3TOM B TOpPsIIKE
JUYHOM MHULIMATHUBBI, a €€ IeJbI0
SIBJISIETCSI TIPOM3BOJICTBO M PEATH3ALIHS
TOBApPOB ISl IPYTHX JFOACH.

busnec 3mech TpakTyeTcs Kak
OCHOBHOE€ HAIlOJHEHHE SKOHOMUKH,
MIOTOMY YTO OH SIBJISIETCSI THITMYHBIM
KOMITIOHEHTOM OOIIIECTBEHHOM KNU3HHU.
OH moAuMHEH BCEOOIIMM WHTEpecam,
HalleJieH Ha o01ie coluanbHoe Onaro,
TaK Kak MpeANPUHIMATEIH, KaK YICHBI
COIIMyMa TaK k€ paboTaroT ¢ MOJIB301
nns obmecTBa. Takas KOHIENIUs
BBIJICIISIET BO3MOXHbBIC TMO3UTHBHBIC
acIIeKTHI OM3Heca.

W3yuuB neneBble ayAUTOPUN Mara-
3MHOB MOJTHOM OJICKIbI BBISIBIICHBI 00-
IIMe MPU3HAKHU: aKTHUBHBIC, CTHIILHBIC,
MOJIOZIbIE, LIEJIEYCTPEMIICHHBIE JIIOAU
CO CPETHUM JIOXO/IOM, TIPO>KHBAFOIIIHE
B uepTe ropona Kpacnomapa.

Bce npencraBieHHble Mara3uHbl
B CBOEH aCCOPTHUMEHTHOW JIUHEHKe
MHHUMAJBHO B 00s3aTEIBHOM I10-
pSIIKE NUMEIOT MY)KCKYIO M JKEHCKYIO
TuHAN onexabl (Zara, New Yorker).
Massimo Dutti, Mango, Reserved,
O’STIN npennararoT Takxe acCOpTH-
MEHT JETCKOU onexbl. B accopTu-
MeHT Pull & Bear nobasicHa 00yBb.
Haubonee mmpokas accopTUMEHTHAs
nuHelika "Habmronaerca B INCITY
n H&M. B nHee BXomsaT criemyrommue
TPYNIBI TOBAPOB: KOCMETHYECKAs
MIPOLYKIIHs, TOBAPBI JUIs CHA, UTPYII-
KH, 00yBb, aKCeccyapsl, CIOPTHBHBIC
BEIM, KyXOHHAs TOCy/a.
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Puc. 1. CraTucTHKA 3aTPaT HA NPOJBUKEHHE MATA3HHOB MOJHOI 01€K/AbI
T «anepesi»

B pamkax ocymectBieHus: 6eHd-
MapKHHTOBOH TEXHOJOTHH aBTOPOM
BKJIIOUECH aHAIIN3 TPOJABHUKECHUS Ma-
Ta3MHOB MOJHON ONIEK/IbI KaK OHOTO
13 Ba)KHBIX DJIEMEHTOB KOMMYHHKa-
AOHHOM MOMUTHKUA KoMItaHuu. Ilox
MIPOABIKEHHEM TOBapa MOHUMAETCs
COBOKYITHOCTb pPa3JIMYHBIX BHI0B
JESTeNBbHOCTH MO JOBEIECHUI0 HH-
(dbopManun o ITOCTOMHCTBAX TOBapa
J0 MOTEHIHAIBHBIX MOTpeduTenen
U CTUMYJIHPOBAHUIO BO3ZHUKHOBEHUS
y HUX KeJaHWsI ero KynuTh. B Mmara-
3uHe H&M ycnemno peanusyrorcs
pas3yn4HbIE TPOMO-KaMIIaHUH, CPEan
KOTOPBIX OTMEUEHBI CIETYIOIIHUE:

— JiBa TOBapa IO II€HE OJHOTrO.
JlanHOe mpeuIoKeHne IeHCTBYIOT Ha
nocrtenbHoe Oeibe B oTaene home,
anbo pyOamiku B oraene man. (pu
XOpolIeM KauecTBe TOBapa Ha HEro
HECKOJIKO 3aBBIIIICHA [IEHA);

— TpH TOBapa IO IIEHE JBYX — Jie-
TCKUW OTJeN W He OIOMKETHBIE Kap-
JUTraHbl B J)KEHCKOM oTJene (modern
classic). (ToBaphI XOpOIIIETO KauecTna,
HO HE MOJIB3YIOLINECs CIIPOCOM);

— CE30HHas pacmpojaxa — 2 pasza
B rOJ;

— MEXKCE30HHas paclpojaxa —
4 pa3a B rox;

— B rpeaaBepuu 8 mapra, 23 despa-
75t v 14 (eBpaist eXeroaHo MpoXoauT
akmus npu nokynke Ha 1200 py6. ma-
ra3uH JapuT KymnoH Ha 20;

— COTPYOHUKH Mara3uHa UMEIOT
staff discount — ckunka 20%.

KimenTam marasmnHa mpeasara-
eTCs aKIUs: «CTapble Beld B 0OMEH

dkoHoMMKa, Ctatuctuka n MUHopmaTtuka

Ha CKMJIOYHBIA Kynony». [logapounsie
KapThI IPOJAIOTCS BO BCEX Mara3mHax
H&M Poccun.

Kax b1t 13 paccMaTpuBaeMbIX
Mara3uHoB MojHOM oxexbl T «['a-
JepesD IMEET COOCTBEHHBIN HHTEPHET
caift. Bce web-cTpaHuUIB! OTIIHYAr0TCA
HEIIOBTOPUMBIM JU3aiiHOM. MHOrue u3
KOTOPBIX, KPOME MPEICTABICHUS KaTa-
JI0Ta MPOIYKIIMH, JAIOT BO3MOXKHOCTh
MTOKYTIATeIISIM OCYIIECTBIATH HOKYTIKI
yepe3 MHTEPHET HEMOCPEICTBEHHO
C TVIaBHOM CTpaHUIIBI CalTa.

B Buge mmarpaMMbI IpeICTaBUM
CTaTHCTUKY 3aTpaT Ha MPOJIBHIKCHHE
MarazuHoB MoaHoM oxexasl TI] «Ia-
nepes» Ha puc. 1.

AHamU3 CTATHCTHKH 3aTpaT Ha
MPOJBIDKCHHE MOKA3aJl CIEIYIONINe
pe3yabTaTh:

— BBICOKHE PacXo/ibl MO CTaThbsIM
peKJIamMa i CTUMYITHPOBaHUE cOBITA Ha-
OmromaroTcst y Mara3suHoB Zara u H&M;

— caMble HM3KHE 3aTpaThl Ha PEeK-
JIaMy TPUXOIATCS Ha Marasuusl Pull
& Bear, Massimo Dutti, Reserved u
New Yorker;

— caMble HM3KHE 3aTparhl Ha CTU-
MYJIHpPOBaHUE COBITA HAOIIOMAIOTCS Y
marasuda New Yorker;

— B [I€JIOM, B OIOIKET HA CTUMYITH-
poBaHue COBITA MPEANIPUATHS, PEaTTH-
3YIOLIUE MOJTHYIO OEK/TY, 3aK/I1a (bIBa-
IOT TOpa3ao OONBIIYI0 CyMMY, YeM Ha
PEeKITaMHBIE MEPOTIPHSTHS.

AHanu3 pe3ynbTaToB JesTelbHOC-
TH COTPYIHUKOB COBITA JIOJDKEH OBITH
0OBEKTHBHBIM, CBOCBPEMEHHBIM U Ol1e-
HHUBATh, KaK KOJMYECTBEHHBIE, TaK
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Tabruya 1
Anajau3 3¢ PekTUBHOCTH PadOTHI NEPCOHAIA MAara3uHOB MOAHO# oxe:xkabl TL]
«lanepes»
Ilepconain
PyxoBoacTBO Toprosslii nepcoHan
& & . | & &
ToBapoobopor, § 51 & o E g, 5 S 512 o gl 8 5
Komnanus 278 5 E| & 2 27 |8 5 E|&8 2
TBIC. py6 & —|l o & X e 3 & o = g S O
S = & H o & = S s |0 H X o =
=g s gl g 2| BlEE
=58 =E5| 8| 22|58 =388
5 = o = = 5 R |E = o=
Zara 270000 420 90000 2143 180 7500 41,7
Pull & Bear 180000 480 90000 187.,5 168 9000 53,6
Massimo
) 480 54000 112,5 240 771429 | 32,2
Dutti 108000
Mango 144000 396 48000 121,2 204 7578,95 | 37,2
INCITY 72000 300 36000 120 180 5538,46 | 30,8
Reserved 142000 336 71000 211,3 180 6173,91 | 34,3
O’STIN 252000 420 | 126000 300 |339,692| 19384,6 | 57,1
New Yorker 216000 360 | 108000 300 156 8640 55,4
H&M 299300 672 | 49883,3 74,2 186 5986 32,2

¥ Ka9eCTBEHHBIE MOKa3aTeNn paboTsl;
TAaKX€ B HCM OOJI’)KHBbI y‘II/ITbIBaTI)C)I
YPOBEHb OOCIY)KUBaHHS U CTCIICHBb
VIOBJIETBOPESHHOCTH MOKYTIaTEICH.

B tabn. | mpeacrasneH aHaims nep-
COHAJIa IO [TOKAa3aTesIsIM TOBaApOOOOPOT
¥ 3apa0oTHAs TUIaTa Ha IPUMEpPEe Mara-
3UHOB MoAHOM oaexabl TL «anepesn».

AHanu3upys MarazwHbl MOJHOU
OJIC)KIIBI MO MOKA3aTCI YPOBCHD
TOBapooOOpOTa Ha OJHOTO TOPTO-
BOTO COTPYTHUKA MOYXHO BBIICIHTH
munepa — marasua O’STIN. Jlanusrit
nokaszatenb coctaBui 19384 tric. pyo.

AHanu3 niepcoHaa B pa3pese noka-
3aTeneii: ToBapooOOPOT Ha OIHOTO TOP-
TOBOTO COTPYIHHKA ¥ TOBAPOOOOPOT Ha
1 pyOnb 3apaboOTHOM TUIATHI MOKa3all,

YTO MCCIEeLyeMble NPEIIPHUATHS MOX-
HO Pa3eNIUTh Ha TPU IPYIIILL:

— HU3KUI ToBapoobopoT Ha | pyOib
3apabOTHOM IIIaThl TOPTOBOTO TEPCO-
nana—H&M, Massimo Dutti, -Mango,
INCITY, Reserved;

— cpeaHUH ToBapooOOpoOT Ha
1 pyOib 3apabOTHOM IIATHI TOPrOBOTO
nepcoHana — Zara;

— BBICOKHI TOBapooOOpOT Ha
1 py0Oub 3apabOTHOH TUIATEI TOPTOBOTO
mepconana — Pull & Bear, O’STIN,
New Yorker.

KoMnaHusaM crnegyetr OopuUeHTH-
pOBaThCs Ha MPAKTHKY Mara3uHoOB
C BBICOKHM YPOBHEM TOBap0o00OOpOTa HA
1 py0mnb 3apabOTHOI! TTATHl TOPTOBOTO
nepcoHasa.
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mEEER CyMMa pacxo/0B Ha 3aKynKy
npoAyKuMM

Bmmms Cymma pacxofoB Ha [0CTa BKY
npoayKummn

EEEEE CyMMa pacxof0B Ha XpaHeHue
npoAayKummn

@ CyMMa PaCXO/0B Ha NOArOTOBKY

TOBapa K npogaxe

Cymma pacxofos Ha
obcnyKuBaHue nokynarenei

Puc. 2. Pacxoabl, npuxosinuecst Ha OM3HeC-MPOLEcChl Mara3uHOB MOTHOM Oe:KAbI
TI «anepesi»
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busnec-npouecc — 310 oAMH, He-
CKOJIBKO MJIM MHOXKECTBO BJIOYKCHHBIX
MpoIecCOB (BHYTPEHHUX IIaroB Je-
SITEJIPHOCTH ), KOTOPBIC 3aKAaHYMBACTCS
CO3/IaHUEM TIPOAYKTa, HEOOXOIMMOTO
KIueHTy. Takum o6pa3om, BBIXO-
J0M HJIN pe3yJ'II>TaTOM BBIITOJIHCHU A
OM3HEC-TpoIecca BCETa SBIISIIOTCS
HHQOpPMAIHs, YCIYTH WIH TOBapHI,
BOCTPEOOBaHHBIC KITUCHTOM [4].

Ha puc. 2 npezacraBieH ypoBeHb
cTaTeil pacxoJ0B, MPUXOSAIINXCS Ha
OM3HEC-TIPOIIeCChl Mara3nHOB MOTHOM
onex bl TL «["anepes».

Haubospmast yacTh 3arpar, npu-
xonsmasics Ha OM3HEC-IPOIECCHI,
OTHOCHUTCSI K pacxoJaM Ha 3aKymKy
npoxykiuu. Hamnbonpimas cymma Ha-
omomaercs B marazude H&M u Zara.

AHanu3 1oKasaj, 4To 3aTpaThl Ha
MIOATOTOBKY TOBapa K MPOIake CaMble
BBICOKHE TaK)Ke€ MPOCICIKUBAIOTCS B
marasuHax H&M u Zara. B ocranbHbIX
paccMarprBacMbIX Mara3uHax HaOIroa-
FOTCS paBHBIE 3aTPATHI I10 JAHHOM CTaThe.

CyMMBI pacxoJ0oB Ha XpaHCHHE
MIPOYKLIUH, JOCTaBKY U 0OCIyXHBa-
HUE TOKYIIaTeJIel MPUMEPHO OIUHA-
KOBBL.

3. Onpenesienne KJIKYEBbIX
(daxTopoB ycnexa

KniodeBbie pakTopsl ycmexa
(KDY) — aT10 2neMeHThI, 00ecredn-
Baromye ycCcrnex KOMIlaHWU, APYTrUuMHU
CJIOBaMH, BCE, YTO CIIOCOOCTBYyeET
oBbITIIeHUTO TTIPprOBLTH. KDY — 310 OT-
PaHUYEHHOE YHCIIO 00JIACTEH e Telb-
HOCTH, JOCTHIXCHUC ITOJIOKUTCIBbHBIX
pe3yJIbTaToB B KOTOPBIX I'apaHTHPYET
ycnex B KOHKYPEHTHOH OoprOe KOoM-
TIAHWH, TIOJIPA3/ICIICHUIO HITH YEITIOBEKY.
To ectb 310 TE OOMACTH, HITH PAKTOPBI,
Ha KOTOPBIX cienyeT (GokycupoBarhb
BHUMaHHE, YTOOBI TOOUTHCS ycIexa.

KitroueBsie hakTopsl ycmexa — 3To
TE€ HEMHOT'UC O6J'IaCTI/I, B KOTOPBIX BCC
JIOJKHO 00s13aTeIbHO UATH Oe3 cO0eB,
YTOOBI FAPAHTUPOBATH YCIIEX MEHEKE-
Py WM KOMIIAHHH.

B kadyecTBe OCHOBHBIX (PaKTOPOB
ycmexa B JJaHHOHM cTaThe paccmar-
PHUBAIOTCS CIEMYIOIINE: KOJIUYECTBO
ACCOPTUMEHTHBIX TPYIII, PHIHOYHAS
JI0JIS. IPEANPUSITHS, TOBAPOOOOPOT
Ha | M. KB., TOBApOOOOPOT HA OJTHOTO
TOPTOBOTO COTPYAHUKA, TOBAPOOOOPOT
Ha | py06ib 3apabOTHOM IIaTHI, 3aTPATHI
Ha OU3HEC-TPOLIECCHI.
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Tabnuya 2
Conocras/ieHne KI04eBbIX pakTopoB ycnexa Konkypeatos H&M
KomnmuectBo ToBapoo6o-
Tosapo-
Kommans accoptu- | PeiHOuHas oBopor Ha pot Ha ToBapooGopot
MEHTHBIX JIOTIsSt | MLKB. 1 ToproBoro | Ha 1 py6ms 3/m
rpymim COTpYAHHKA
Zara 2 16,04 90 7500 41,7
Pull & Bear 3 10,69 225 9000 53,6
Massimo Dutti 3 6,42 216 7714,286 32,2
Mango 3 8,55 205,714 7578,947 37,2
INCITY 8 4,28 144 5538,462 30,8
Reserved 3 8,44 473,333 6173913 34,3
O’STIN 3 14,97 504 19384,62 57,1
New Yorker 2 12,83 216 8640 55,4
H&M 5 17,78 66,5111 5986 32,2

CseneM B TaOII. 2 OCHOBHBIE KITIO-
4yeBbie (DAaKTOPBI yCIeXxa KOHKYPCHTOB
TL «T"anepest».

Haubomnee BrICOKHIT ypOBEHB TOBa-
poobopora Ha 1 M. KB. HaOIFOAAETCS B
marazunax O’STIN u Reserved.

4. 3akJjl0ueHue

IIpoBeaeHHbIN aHAIN3 TIO TEXHOJIO-
TMU CPaBHEHUs ¢ KOHKYPEHTaMH I103-
BOJIWJI CIETIATh CIICIYFOIINE BHIBOJIBI:

— B MapKETHHTOBOM JIESITENbHOCTH
paccMaTpruBacMBbIX TOPIOBBIX MPEI-
NPUSTUN PUCYTCTBYET pa3padoTaHHas
OM3HEC KOHLIEITIIUS;

— paccMarpuBaeMble MarasuHbI
MOJHON OJCHKIbI OPUCHTHPOBAHBI HA
OJIHY U TY K€ IICJICBYIO ayIUTOPHIO —
MOJIOZIBIX JTFOJICH, BEIYIIUX AaKTUBHBIN
00pa3 XKHM3HU U MPEANOYUTAIOIINX
KOM(OPTHYIO OJIEIKLY;

— BO BCEX Mara3uHax MOJIHOM OJCxK-
JTBI TIPUCYTCTBYET MYKCKasl ¥ JKEHCKas
JIUHS,

— KOHKYPEHTBI HCIIOJB3YIOT pa3-
JIMYHBbIC I/IHCprMeHT])I HpOZ[Bl/I)KCHI/IH;

— y OONBIIIMHCTBA OM3HEC-CAMHUI]
HaOIIogaeTcs caiT-Mara3uH, 4To sB-
JIIETCS TOMOTHUTENBHBIM CITOCOOOM
MPOIAXKH;

— peHTa0eNIbHOCTb TOPTOBBIX TOYEK
HalpsAMYI0 3aBUCUT OT YPOBHS HU3AC-
POKEK MPEATPUSITHS, TAK CAMble HU3KHUE
N3AEPKKU HaOIIOat0TCs y Mara3nHOB
New Yorker u INCITY.

Prinounas nonst marazuna H&M
camasl KpynHas u coctasisieT 17,78%
MIPH JTOCTaTOYHO HIMPOKOH acCOPTH-
MEHTHOH JuHelke ToBapoB. OmHaKo,
HaO01aeTCsl HU3KUU pe3ysibTar B
CPaBHEHUHU C KOHKYPEHTAaMH IO MO-
Ka3aTeNiro «ToBapooOopoT Ha 1 M.KB.
TOPTOBOM miomaan». Jlugepom 1o
JTAHHOMY TIOKa3aTellto SIBJISIeTCsl Mara-
3ud O’STIN.

Takum 00pa3oM, MOXKHO CIENIaTh
BBIBOJI O TOM, 4TO Hamboisiee mepc-
NCKTUBHBIM KOHKYPCHTOM B IIJIaHE
TIEPEHATHS JIYYIIEro OINbITa SBISETCS
marazuH O’STIN, Ha KOTOpBIN Ciemy-
€T OPHEHTHPOBATHCS IIPU pa3paboTKe
MEPOIPUATUH 110 COBEPILIEHCTBOBAHUIO
0OHapY>KEHHBIX HEJJOCTATKOB.

Jlureparypa

1. Mapuyk B.1., Bunyc A.B.,
ITnaronosa JI. A. beHuMapkuHr Kak
WHCTPYMEHT HOBBIIICHUS KOHKY-
PEHTOCIIOCOOHOCTH Pa3BUTHS TpeE-
npusituii B Poccuu u 3a pyoexom //

dkoHoMMKa, Ctatuctuka n MUHopmaTtuka

Konnent. — 2014. — CoBpeMeHHBIE
Hay4HBIC HCCIICOBAaHMA: aKTyaJbHBIC
Teopun u xkoHuenuu. — ART 64320. —
URL: http://e-koncept.ru/2014/64320.
htm. — ISSN 2304-120X.

2. Paguna O.U., Manununa O.10.,
KanmeixoBa H.A., bBeHumMapkuHr Kax
MapKeTHHTOBass TEXHOJIOTUST (hOPMHU-
pOBaHUSI KOHKYPEHTOCIIOCOOHBIX Xa-
pakTepucTuK // IHKEHEPHBIA BECTHUK
Jona. 2014. T. 29. Ne 2. C. 34.

3. IloBpllIeHHE KOHKYPEHTOCIO-
COOHOCTH TOPTOBOTO MPEINPHUSITHS HA
OCHOBE MeTofla OeHUYMapKuHTa [ DJeK-
TpOHHBIH pecypc]. — Pexxum gocrymna:
http://www.uecs.ru/uecs30-302011/
item/501-2011-06-30-05-20-29.

4. llenTp ynpasienus GpuHaHcamu
[DnexTponnslii pecypc]. — Pexxum no-
cryna: http://center-yf.ru/data/ip.

References

1. Marchuk V.., Vidus A.V., Pla-
tonova D.A. Benchmarking kak instru-
ment povyshenija konkurentosposob-
nosti razvitija predprijatij v Rossii i
za rubezhom // Koncept. — 2014. —
Sovremennye nauchnye issledovanija:
aktual’nye teorii i koncepcii. — ART
64320. — URL: http://e-koncept.
ru/2014/64320.htm. — ISSN 2304-
120X.

2. Radina O.1., Malinina O.Ju., Ka-
Imykova N.A., Benchmarking kak mar-
ketingovaja tehnologija formirovanija
konkurentosposobnyh harakteristik //
Inzhenernyj vestnik Dona. 2014. T. 29.
Ne 2. 8. 34.

3. Povyshenie konkurentosposob-
nosti torgovogo predprijatija na osnove
metoda benchmarkinga [Jelektronny;j
resurs]. — Rezhim dostupa: http:/www.
uecs.ru/uecs30-302011/item/501-2011-
06-30-05-20-29.

4. Centr upravlenija finansami
[Jelektronnyj resurs]. — Rezhim dos-
tupa: http://center-yf.ru/data/ip.

Ne2, 2016




